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· Ebay.com

· ClassicCars.com

· CarsforSale.com

· ClassicCarGuy.com

· Others – domestic and abroad

Your only cost is $150.00 for the Very BEST Marketing Package Ever!!!  NO other fees, advertising expenses, or closing costs!!!   We pay for the advertising and E-Bay costs and handle the sale for you!  Here's what you get for your "one-time" payment of $150.00 (WOW!!!):

· One dazzling ebay advertisement written by experts

· Several other web advertisements that run until SOLD!  

· High positive feedback rating on your E-Bay ad (Very important to buyers!)

· Additional Services advertised with your car that encourage buyers (transport, inspections, escrow)

· We're available for sales calls 24 hours a day 7 days a week!

· We network with other car buffs, collectors, brokers, & dealers

· We search our deep file of "buyers waiting" for a car like yours
We manage the sale.  You stay in the driver’s seat.  No hidden fees.
Benefits

· Exposure to millions of potential buyers
· No commissions. Your only cost is $150.00

· You may receive more money than your asking price on eBay, which is unheard of in printed media ads

· You are always in control of the final selling price

· We answer all inquiries (emails, telephone, etc.) for you 24 x 7 

· We know how to sell cars!!!  You’ll have experts sell your car for you!
Pricing

FREE ebay ad with no reserve listings. (Car will sell to the highest bidder). 

One car - $150.00 with your reserve price listed

Two cars - $100 each

Three cars or more - $75.00 each 

Here’s How to Get Started

We need a really good description of your car and some really good pictures.  IF you feel you may need someone to help you describe your car and take photos, please skip to the paragraph below on “Assistance with Ad Creation”.  

Otherwise, it is best if you complete the form in Microsoft Word and send with photos by e-mail if possible.  You may also give the details over the phone if typing is a struggle.

We'll need as much information as you can provide us so we can build motivating web pages and ads. The buyers who are located out of the area need complete details to help them in making a buying decision when purchasing a car "sight-unseen".  

You're not limited to the form.  Please feel free to include any former ads you've created for the car, copies of build sheets, invoices, history, any appraisals of the car, or your own descriptions in paragraph form. Use extra pages if you like. Once you have completed the form and have all of the information for the car ready, including photographs, then please send it to us by email. You may fax the form, but not photographs, as they do not fax well.  The photos can be mailed.  We can also take the information about your car over the phone if you prefer.

Photographs 

Automobiles that are well documented with many large photographs have a better chance of selling on the Internet.  Your ad can contain many dozens of photos on eBay.  We encourage you to thoroughly document your car with photographs.  Take at least 20 shots or more if you can.  The more the better! Tell the story with photos. Photograph everything.  The buyers are looking for details of everything since they cannot be present.  Let photos show the good and the bad points about the car.  We don't want to sell misrepresented cars, so the photos are very important!!!!  

We ask that you send digital photos.  Digital photos should be taken with your digital camera setting on high or medium high, or if you have pixel settings, please choose 1024 x 768 which is a common pixel image size.  Polaroid photos are substandard and not worth the effort.  Photocopies or print outs can be ok if large enough (81/2” x 11” for instance), but 
What should you photograph?  See the “Camera Positions Chart” in this packet for more info on where to take photographs and how.  Take close-ups of engine (from both sides), all sides of the car, front and back of interior, each side of dash, trunk or bed space, wheels, and undercarriage shots.  Undercarriage shots work out pretty well if you set the camera on the ground with the flash on, tilt the camera about 35 to 45 degrees from the ground and shoot.  Point the camera at the gas tank, rear end, floor pans, front wheel assemblies, front to back, back to front and side to side in order to get the shots.
Digital photos may be sent to us by e-mail with the form.  Use the US mail or FED-EX if you cannot e-mail photos. You may fax the form, but not photographs, as they do not fax well.  About 10 or 12 digital photos of 1024 x 768 (roughly 81/2” x 10”) can be sent in a single email, without causing an email issue.  

Assistance with Ad Creation

If you prefer, we can send an inspector to take photographs and complete a checklist on your car so that a concise, accurate, unbiased report can be used for the advertisement and for accessing true market value. The more details you can provide to potential buyers, the better the chance you have of selling your car at a premium.  We have inspectors in your neighborhood that can work with your schedule. The fee for this inspection and photographs is usually between $100.00 and $150.00. 

How to Reach Us

Contact: CCG


TEL:  888.762.5570

FAX:  888-762-5570     

Email: INFO@ClassicCarGuy.com
Address: Classic Car Guy, 1241 Johnson Ave, #214, SLO, CA 93401
You’re in Good Hands 

During the sale, we will answer all calls and emails regarding your vehicle.  We act as the professional sales and listing agent for your vehicle.  At the end of the auction, we will contact you to let you know the results of your auction. 

Sale Conclusion 

At the end of the sale, we have additional services to assist both the buyer and the seller in all aspects of finalization, such as escrow, bank wire transfers, preparing the Bill of Sale, and we often arrange shipping (open or enclosed transport) and perform inspections.  

The form below has been carefully constructed to ask the questions that buyers want to know.  If possible, please complete the form by typing in the information.  This will make it easier for us and get your ad going more quickly.     Please be thorough.  This way, we will not have to bother you with many questions after the ad goes live ! 

Primary Vehicle Data

VIN: (Do Not Leave Blank)
Year:

Make:

Model: 

Sub Model: 

Body Style:  

Number of Past Owners: 

Owned How Long: 

Location of automobile (city/state): 

Private Party (PP) or Dealer Owned? 

Dealer Number:

Engine

Engine Type: 

Displacement/ horsepower: 

Engine Number: 

How does the engine run?  

Transmission Type: 

How does it perform? 

Restoration

Restored: Yes/No

When: 

By Whom: 

Mileage Since: 

Frame Off or Frame On Restoration? 

Exterior

Exterior Color: 

Type Paint: 
Clear Coated?

When Painted? 

Original Color? Yes/No

Paint – Rate from 1-10 (10 = perfect):   

Chrome – Rate from 1-10:  

Has It Been Wrecked? 

If yes, explain:

Body Filler:  Yes/No 

Visible Rust:  Yes/No

Wheels

Wheels (style): 

Condition (1-10):
Tires (Brand): 

Condition (1-10):
Interior

Interior Color/Surface: 

Panels/Seats/Headliner Condition (1-10): 
(any rips, tears, stains?)
Dashboard Condition (1-10):
 (any cracks?) 
Gauges, Radio, Knobs: Condition (1-10): Original Style?  Details: 

Mileage

Odometer Reading: 

Actual Miles:

Miles on Restoration:
Awards/Accomplishments: 

Data Plate Information

Please write down all the information on the tag (on firewall or driver’s door or fender under hood for most cars). Include any numbers found on the motor.  


Vehicle Options / Features:

(check those present)
__ 8-Track

__ Air (Add On)

__ Air Factory

__ Alarm System

__ AM/FM Stereo

__ AM/FM CD Player

__ Auto. Dimmer

__ Beverage Bar

__ Brass

__ Bucket Seats

__ CB

__ Clock

__ CD Player

__ Cigarette Lighter

__ Cruise Control

__ Continental Kit

__ Disc Brakes

__ Driving Lights

__ Dual Exhaust

__ Dual Side Mounts

__ EPA Certificate

__ Floor Mats

__ Fuel Injected

__ Jack

__ Jump Seats

__ Keyless Entry

__ Kleenex Dispenser

__ Manuals

__ Matching Numbers

__ Mounted Trunk

__ MSO

__ Original Invoice

__ Original Title

__ Original Engine

__ Power Antenna

__ Power Brakes

__ Power Convertible Top

__ Power Locks

__ Power Seats

__ Power Steering

__ Power Moon Roof/ Top

__ Power Windows

__ Protecto Plate

__ Rear Defrost

__ Rear Instruments

__ Rear Mounted Spare

__ Remote Entry

__ Roll Bar

__ Rumble Seat

__ Running Boards

__ Seat Belts

__ Side Curtains

__ Spare Tire

__ Spotlight (s)

__ Sunroof

__ Supercharged

__ Tachometer

__ Tank Sticker

__ Telephone

__ Television

__ Tinted Glass

__ Telescoping Steering

__ Tool Kit

__ Trunk Rack

__ T-Top

__ Turbocharged

__ Two Tops

__ Vinyl Top

__ Wheel Flares

__ Wire Wheels

__ Wood Spoke Wheels

__ Wood Trim

- Details Section - 
Body, Paint and Bright work (e.g., Chrome):   

Interior Condition: 
Mechanical Details:
What is the History of the car?  

Restoration Process or Other Special Features or Comments: 

Anything else?  A summary perhaps?
Photo Taking Chart
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Undercarriage Shots:  Place camera on the ground with the flash on, point to the gas tank, rear end, exhaust, floor pans, rails, front wheel assemblies, and front to back.

Cars that are well documented with many large photos have a better chance of selling on the Internet.  Take at least 30 shots or more.  We can post up to 50 photos on eBay.  Let photos show the good points and the bad points about the car.  We do not want to sell misrepresented cars, so the photos are important!   We ask that you send digital photos.  Digital photos should be taken with your digital camera setting on high or medium high or 1024 x 768 pixels 
  
Digital photos may be sent to us by e-mail attachment.  About 10 or 12 digital photos of 1024 x 768 can be sent per e-mail without causing an email issue.                                                                                        

The lowest amount I am willing to accept for my car is $_________________.  I understand that ClassicCarGuy.com will be adding to this amount for their marketing commission.  CCG reserves the right to reject submissions for marketing cars that are priced too high to compete with the current market.  
Seller Contact Information:

Name_________________________   Email Address________________________________

Physical Address ____________________________________________________________

TEL/FAX___________________________________________

Thank you for giving us the opportunity to sell your vehicle.  For best results, please make sure the form is filled out completely and legibly before submitting for auction. Add additional pages if necessary.  

Payment  Information                                     
Please go to the Consignment page of our website to pay 
_________________________________________________________________________________

Terms and Conditions
· Seller will not concurrently advertise their cars on the same web sites as CCG.  

· CCG will not be liable for any misrepresentation by the seller. We urge sellers to be honest and only state what is known to be true. When describing a vehicle, terms like “perfect”, “nicest in existence” and “flawless” are very subjective and are hard to prove or disprove.  Please avoid using these terms when describing your car.   No modifications to the ad can be made once an auction has started, so make sure that your information is correct.

· “Reserve” for eBay, is defined as the net amount that you wish to receive for your vehicle. The reserve should be the lowest acceptable amount you would take for your vehicle.  

· When advertising your car, CCG will add our fees (typically 10%) above and beyond your reserve/net price. The resulting new reserve/asking price on eBay and elsewhere that is shown to the public will be higher than your reserve/net above.  We reserve the right to alter our fees to put a deal together. Fees are collected from the buyer and NOT the seller, unless special circumstances have been agreed to.   

· For eBay, if a bidder does not reach reserve online, they are NOT obligated to purchase at that amount and you ARE NOT obligated to sell at that amount.  If the bidder reaches reserve, you WILL be obligated to sell.  Once the reserve is met online, I understand that I AM obligated to sell my vehicle at the reserve price I set or discussed with CCG.  Sometimes bidders will exceed the reserve.  In this case, CCG and seller split the overages 50/50.   

· CCG and their affiliates make no guarantees that any vehicle will sell in any given time frame. Consignment applications will be processed as soon as possible, but CCG makes no guarantees on a specific listing time or dates. 

· I understand that CCG cannot control bidders and therefore, will not be liable for non-paying or bogus bidders.

· I understand all listing fees and commissions for this service. 
Please send all pages (description of your car and photos) to: INFO@ClassicCarGuy.com or to: Classic Car Guy, 1241 Johnson Ave, #214, SLO, CA 93401 or fax to 888-762-5570















